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Continued Growth in the Small Satellite Market
he co-founded with his father, Bryan. In 2000, he left his position as Director
Tremendous technological advancements are bringing the same performance to
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Customer-Driven Service Offerings

True to its customer-focused roots and with an eye to change, ManSat expanded
its service offering with the goal of providing dynamic services tailored to each
customer’s varied needs. The result was growth in ManSat’s consulting business
that exceeded expectations and yielded significant reinvestment and expansion.
New customers from Geostationary Communications to Non Geostationary Remote
Sensing selected ManSat for ITU filing and an array of
other services.
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